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AHAJIN3 NCITIOJIb3OBAHUA
MAPKETUHI'OBbIX METPUK
POCCMUCKUMHU KOMITAHUAMUN —
ITPOU3BOIUTEJIAMN

TOBAPOB ITOBCEAHEBHOI'O CITPOCA

Cmambps nocesujeHa 8biséAeHUI0 0CO0eHHOCMell NPUMEHeHUs MAPKemUH208bIX
mempuk poccuiickumu FMCG-komnanusmu. B neil cpopmyauposaro onpedene-
HUe NOHAMUS «<MAPKeMUH208ble MEMPUKU» , DACCMOMPEHbL U NPOAHAAUIUPOBAHbL
OCHOBHblE KOHUEnUUU OUeHKU MapKemuHe060l 0essmeabHOCmU, a maKice paspa-
bomana KraccuQuKayus MapKemuH2o8bix mempux. B ocnoge memodonoeuu ne-
oHcum OU3aliH CMEUAHHO20 IMNUPUHECKO20 UCCAe008AHUS, COCMOAWE20 U3 08YX
nOCAE008AMENbHBIX IMAN0B: NEPBO20 OCHOBHO0 KA4eCmEeHH020 (ananu3 40 eny-
bunHbix unmepevio ¢ npedcmasumensmu FMCG-komnanuii) u émopoeo ocHos-
Hoeo KauecmeenHoeo (anarus 14 enybunHbIX UHMEPBbIO ¢ npedcmasumensamu
FMCG-xomnanuir). Ha ocrnoge noay4eHHbix pe3yavmamos uccae0o8anus 6biag-
JIeHbl 0COOeHHOCIU NPUMEHEHUs MapKemuHe08bix Mempuk poccuiickumu FMCG-
Komnanusmu. Pezyrsmamor 0aHHO20 Uccae008aHUs He MOAbKO pacuupsiom 6azy
3HAHULL 00 OUeHKe MAPKeMUHe0801l 0essmeabHOCMU 8 HUX, HO U MO2Ym Gbimb UC-
noavzoeanst poccutickumu FMCG-komnanusmu 045 paspabomku u coeepuieH-
CMBOBAHUS COOCMBEHHBIX CUCMEM OUEHKU MAPKeMUH2080U O0esmeabHOCmU Ha
0CHOBe NpUMeHeHUs. MAPKeMUH208bIX MEMPUK.

Karoueevte cao06a: MapKeTUHT, OlleHKAa MapKEeTUHIOBOW pe3yJbTaTUBHOCTH,
FMCG.
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MARKETING METRICS USAGE

BY RUSSIAN FMCG

(FAST MOVING CONSUMER GOODS)
COMPANIES

The aim of the paper is to identify the characteristics of marketing metrics usage by
Russian FMCG (Fast Moving Consumer Goods) companies. The article provides
the definition of «<marketing metrics» concept, examines the theoretical aspects of
marketing metrics and develops their classification. The author analyzes the basic
concepts of marketing assessment and approaches to the classification of marketing
metrics. The empirical research is based on a mixed strategy approach. Two stages
of in-depth interviews were fulfilled to investigate the marketing metrics usage
by Russian FMCG companies. Drawing on the results of the empirical research,
characteristics of the marketing metrics usage by Russian FMCG companies are
identified: those related to specific metrics and those related to the organization
of the evaluation process of marketing activity in companies. The results of the
research not only expand the theoretical framework of marketing metrics in
Russian FMCG market, but also can be used by the Russian FMCG companies to
improve the systems of marketing activity assessment based on marketing metrics
usage.

Key words: marketing, marketing performance, Fast-moving Consumer Goods
(FMCG).

BBenenne

Bospacralomas avMHaMMKa OKpYKalolleidl cpeibl M IOBBIIICHUE
YPOBHSI KOHKYPEHIIMU CITOCOOCTBYIOT TOMY, YTO BOIIPOCHI OLIEHKU Map-
KETMHIOBOM JEATeIbHOCTH MPUBJIEKAIOT BHUMAaHKME BCE OOJIBIIETO KO-
JIM4YeCTBa ucciaenoBaTeneil B obaactu Mmapkerunra [Clark, 1999; Ambler
et al., 2004; Farris et al., 2006; O'Sullivan, Abela, 2007; Mintz, Currim,
2013]. IIpeacraBuTe/n BHICILIETO PYKOBOACTBA KOMITAHMIA TAKXKE paccMa-
TPUBAIOT TEMY PE3YJbTATUBHOCTU MapKETUHIA KAK OMHY M3 CaMbIX 3HA-
yumbix [Mintz, Currim, 2013; Farris et al., 2010].

CTONUT OTMETUTH, YTO OOJBITMHCTBO CYIIECTBYIOIINX MapKETHHTO-
BBIX METPVK M WX KJIacCU(PUKAIINIA OBLTA pa3paboTaHBl B CTpaHax ¢ pas-
BUTOM SKOHOMHUKOM, M HEAOCTATOYHO M3ydeHO TPUMEHEHNE MapKETHH-
TOBBIX METPUK Ha pa3BUBaroIIMXcs pelHKax [Bennett, 2007; O'Sullivan,
Abela, 2007; Llonch et al. 2002; Barwise, Farley, 2004; Milichovsky, 2015;
Frosén et al., 2013; Lamberti, Noci, 2010; Ambler et al., 2004; Sampaio
et al., 2011; Farley et al., 2008; Faridyahyaie et al., 2012; Hacioglu, Gok,
2014]. 3apybexxHble MccaeaoBaTeNIn, n3ydyasi MapKEeTUHTOBbIE METPUKU,
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paccMaTpUBaIOT JOCTATOYHO HIMPOKMI KPYT TeM, HAYMHAS OT OIpele-
JIeHusl KmoueBbIx MeTpuK [Ambler, Roberts, 2008; Ambler et al., 2004]
U 3aKaHYMBAas ApariBepaMy B UX Mcnojb3oBaHuu [Mintz, Currim, 2013].
ITpu 5TOM KOJMYECTBO SMITUPUUYECKUX UCCIENOBAHUIN, aHATUZUPYIOIIMX
HCMOJb30BaHME METPUK MapKeTHUHTa B CTpaHaX C pa3BUBAIOIIEHCS KO-
HOMMKOI, B TOM uKciie U B Poccuu, orpaHU4eHHO.

B 510 Xe BpeMs poccuiickue uccieaoBaTead He MpPOSBISIOT 00Jb-
1IOr0 MHTepeca K TeMe MapKeTHMHIOBBIX MeTpuK. KoaudyecTBo my0su-
KallMii, TIOCBSIIIEHHBIX UM, B OTEYECTBEHHBIX pehepUpYyeMBbIX XypHaIax
orpannyeHHo [Tpetwsak, 2007; Oiinep, 2008; Oiinep, 2010], Bo MHOTUX
W3 HUX MAapKETUHTOBBIC METPUKI MHTETPUPOBAHEI B 00JIee CIIOXKHBIC TH-
3affHBI UCCIICNOBAHUM M HE SBIISIIOTCSI OCHOBHBIM IIPEIMETOM IUISI M3Y-
yeHus [Pebs3una u np., 2011; Co3onos, 2014; Tpetbsk, Pebs3nna, Be-
TpoBa, 2015].

HccnenoBatenu moayepKUBaIOT B CBOMX paboTax, 4YTO HAa UCITOIb30-
BaHUE KOMITAHWENH METPUK JJI OUEHKU MapKeTUHTOBOW NESITebHOCTH
BiusieT MHOXecTBO (akTtopoB [Clark, Ambler, 2011; Farris et al.,2010],
OIHUM M3 3HAYMMBIX (haKTOPOB SIBJISIETCS OTpacib KoMnaHuu [Farley et
al., 2008; Pimenta da Gama, 2011; Farris et al., 2010]. OnHako u3yuyeHue
crnetuduKy B MpUMEHEHUMM MAapKETUHIOBBIX METPUK Ha pa3HBIX OTpac-
JIEBBIX PBIHKAX OCTaeTCs 00J1aCThIO, TPEOYIOIIE MPOBENCHUS TOTIOJTHM-
TEJbHBIX UCCIICIOBAHUIA.

Llenb naHHOI CTaThM — aHAIN3 UCITOIB30BAHMS MAPKETUHTOBBIX ME-
Tpuk FMCG-KoMIaHUSIMA, ONIEPUPYIOIIMMHA Ha POCCHICKOM DPBIHKE.
Brei6op FMCG-uHIycTpuy B KauecTBe 00BEKTa MCCIIeAOBAaHUST OBLT 00-
YCIIOBJIEH HECKOJIbKIMU IpUYNHAMU. Bo-TIepBhIX, BO BpeMsI 5KOHOMM-
yeckoro craaa peiHok FMCG siBisieTcs oMHUM U3 HauboJjiee yCTONIM-
BBIX U IEMOHCTPUPYET POCT 1o Oosblieit yactu ToBapos [UccienoBanue
GFK..., 2015]. Bo-BTOpHBIX, JaHHBII PEIHOK XapaKTepU3yeTCsl CTAOUIBHO
BBICOKUM ypoBHeM KoHKypeH1u [Global FMCG Trends...]. B-TpeTbux,
B cuty ocobeHHocTeit FMCG-pbiHKa 000CHOBaHUE 3aTpaT Ha MapKe-
THUHT C TIOMOIIbIO aHAJIK3a TToKa3aTesieli MapKETUHIOBOM NesITeIbHOCTH
OTHOCHUTCS K YUCITy HarboJiee MIPUOPUTETHBIX 3a1a4 MapKeToJIOroB, pa-
OoTalolIX Ha JAHHOM PBIHKE.

J1st DOCTMKEHMSI TTOCTaBJICHHOMU IIeJIM B MEPBYI0 o4Yepeab HeoOXo-
JVMO MPOAHATIM3UPOBATh CYIIECTBYIOIINE B aKaAEMUYECKOM INTEPATYpPe
TOYKM 3pCHUS Ha TOHSTHEC «MapKETHMHTOBBIC METPUKH», PACCMOTPETh
aKTyaJIbHBIe KJIaCCU(PUKAIIMM MapKETUHTOBBIX METPUK M M3YUUTh, Ka-
ke u3 Hux ucnoib3ytorcss Ha FMCG-poiHke. B pamkax sMnupudeckoi
YaCTU MPOBENEHBI ITYOMHHBIE NHTEPBBIO C MPEACTABUTEISIMU POCCUIA-
cknx FMCG-koMIaHuii.
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CTpyKTypa JaHHOI CTaTbU BBIMISAUT CIEAYIOIIUM O00pa3oM: B Iep-
BOM YaCTH TIPEICTaBICHEI TCOPETUIECKIE TTOJTOKEHUS, CBI3aHHBIC C I0-
HATUEM <«MApKETUMHIOBBIE METPUKMW», Aajie€ U3JI0XKEHBI METOMOJIOIMS
MPOBEIECHHOTO CCIeI0BAHMS 1 ONMCaHWE BHIOOPKH, B 3aKJTIOUNTEILHON
YacTH CTaTbW OIMMCAHBI MOJYYEHHBIE PEe3yJIbTaThl, BHIIEIEHBI OCOOEH-
HOCTHU MCITOJIb30BaHMSI MAPKETUHTOBBIX METPUK HA POCCUIICKOM PBIHKE
FMCG u cnemaHbl BBIBOIBL.

TeopeTnyeckune MOAX0AbI K MIOHUMAHUIO MAPKETHHIOBBIX
MeTPHK

IlepBble MyOAMKAIIMU, MOCBSIIEHHBIE MAPKETMHIOBBIM METPUKAM,
MOSIBUJIUCH ellle B Havase 1970-X IT., omHAKO YCTOMYMBBIA M pacTyIIUi
HWHTEpeC K 3TOH TeMe UCCaeI0BaTe i Hadaau IPOSIBJISITh TOJBKO uepe3 30
JieT. B 3HAUMTEIbHOM CTETIeHN POCT KOJMIECTBA ITyOIMKALIVI OB CBSI-
3aH ¢ TeM, uto Marketing Science Institute (MSI) (1998—2016), Institute
for the Study of Business Markets (ISBM; 2010) paccmaTpuBaioT Bo-
MPOCHI, CBSI3aHHbIE C U3MEPEHUEM MapKETUHIOBOMN AESITebHOCTU, KaK
OIIHO M3 MIPUOPUTETHBIX HATIPABICHUMN I U3YyICHUS.

MeHemxepbl KOMIIAHWI 1 UCCIIEAOBATEIN B 00JIaCTH MapKETHUHTA CO-
IJIACHBI C TEM, YTO MApKETUHTOBBIC METPUKH UMEIOT OOJIBIIIOE 3HAYCHNUE
JUTst OU3Heca, TIPY 3TOM CPeIr MapKeToJIOTOB U MCClieNnoBaTeseil HET co-
IJIacusl OTHOCUTEJILHO TOTO, YTO MIOHMMATh 10l MAPKETUHTOBBIMU Me-
tpukamu [Uncles, 2005]. B ta6n. 1 npeacraBieHbl onpeneacHus Map-
KETUHTOBBIX METPHUK, COOPMYIMPOBAHHbBIE PA3IMUYHBIMU UCCIIeI0BaTE-
JISIMH.

Tabauuya 1
Onpenenelmﬂ MOHATHA «<MAPKETHHIOBbIC METPUKH»,
NpEeJIOZKCHHbIC PA3JTHYHBIMHA UCCICA0BATE/IAMA
ABTOp Onpenenexue
®. Kotiep MapKeTUHIOBblE METPUKU — 3TO KOJMYECTBEHHbBIE MTOKA3aTeNH,

WHIVKATOPBI, KOTOPBIE UCIIOIB3YIOTCS IS TIOIEPKKY TTPUHSI-
THST MAPKETUHTOBBIX PEIICHUI: OT OOBSICHEHUST COOBITHIA Ha PHIH-
Ke, AMarHOCTUKM UX MPUYKMH U MPOTHO3UPOBAHMS 1O BKJIaaa
(yHKIIMM MapKeTHHTa B IPUOBUTH (pocT) KommnaHuu [ Kotnep,
2006, c. 257].

I'.JI. barues Cr1coK Mep, XapaKTepUCTUK, MTOKa3aTesieil, OLIEHOK, XapaKTepu-
3YIOIIKX C TIOMOILBIO IIOCTOSIHHO MTOBTOPSIIOLINXCSI, HEITPOTUBOPE-
YUBBIX U3MEPEHU CTETIEHD JOCTIDKEHUS KOMITAHUENA CBOMX Map-
KETUHTOBBIX 1iesieit [ barues, 2007, c. 31].
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IIpodonxcenue maba. 1

AsTop

Onpenenenne

T. AMbnep

MeTpuKa — 3TO KpUTEPHii KauecTBa pabOThI, KOTOPHIiA IIpeacTa-
BUTEJIU TOII-MEHEIKMEHTA JOJDKHBI KOHTPOJIMPOBaTh. MeTpuka
MTOIPa3yMeBAET PETYIIIPHOCTD: KOHTPOJIb JIOJIKEH OCYILECTBISATh-
cs1 1—2 pasa B roa. MeTpuka qojikHa 06J1agaTh CIeayoIuMu
XapaKTePUCTUKAMM: HEOOXOIUMOCTb JIJIs1 OM3HECA, TOYHOCTD,
HEIMPOTUBOPEYMBOCTD; HECTU B Ce0OE JOCTATOYHOE KOJIMUECTBO UH-
dopmauuu [Ambler, 2000, p. 61].

AMepuKaH-
cKast MapKeTHH-
roBas accolua-
LMst

Mertpuku — 3TO cUcTeMa IoKasaresieii, KOTOpble TTOMOTaloT MPeJi-
CTaBUTb B KOJIMYECTBEHHOI (hopMe OTpe/ieieHHbIE XapaKTePUCTH -
kU [American Marketing Association et al., 2011].

I1. ®appuc u ap.

MapKeTHMHIOBbIe METPMKU — 3TO CHCTeMa KOJUYECTBEHHBIX ITOKa-
3aTeJieit, KOTopast U3MepsIeT TEHAEHIIMY, IMHAMUKY MJIM XapaKTe-
pucTuky. [IpakTH4ecKy BO BCEX TUCHUTUIMHAX IIPAKTUKY UCIIOIb-
3YIOT METPUKM JIsI OOBSICHEHUS SIBICHUM, TUarHOCTUKA TIPUIMH,
obMeHa nH(pOpMaLKEl ¥ TPOEKTUPOBAHUS PE3YIHTATOB OYIyIIIX
COOBITHI. METPUKM TTO3BOJISIOT CPABHUBATH HAGTIONEHMS IO pa3-
JIMYHBIM perMOHaM U 3a pa3Hble nepuoabl Bpemenu [Farris et al.,
2010, p.1].

®. Munu-
YEBCKH,
. Cumbepona

MapkeTuHroBasi METpUKka — U3MepUTeIbHAs CUCTeMa, OLIEHUBAIO-
11asi B KOJIMYECTBEHHBIX ITOKA3aTeNsIX TMHAMWYECKUE U/ VTN CTa-
TUYECKME XapaKTePUCTUKU. MapKeTUHTOBbIE METPUKHU BKIIIOYAIOT
B ce0s1 onpeiesieHue Liesieil, U3MepeHue CTeNeHU 3aBePIIeHHOCTU
paboT ¥ TIpeIOoCTaBIeHUsI 0OPATHOM CBSI3W OTHOCUTEITHHO TIPO-
IIecCOB ¢ yueToM nx usMeHenuit [Milichovsky, Simberova, 2015,

p. 213].

T'. Kep3Hep

Mertpuka — 3T0 YMCAeHHas Mepa (Kak paBuiio, B (PMHAHCOBBIX
Topa3aeNIeHUsIX), IPEICTaBIISIONas YacTh JaHHBIX KOMITAaHUU

B KOHKPETHOI 001acT. MeTprKa npeocTaBiisieT TpedyeMyto MH-
(opMmanuio, a TakxKe CrocoOoCTByeT MPUHATHUIO pelieHuii [Kerzner,
2011].

A. XupuioBuig

MapKeTHHTOBbIE METPUKHU — 3TO COOP JAHHBIX O MAPKETUHTOBBIX
KaMIaHWAX, KaHaJax, Mpoueaypax 1 OTKJINKE KIIMEHTOB IS OT-
cnexuBaHus 3¢ GEeKTUBHOCTH AESITEILHOCTH 110 YIIPABICHUIO
B3aMMOOTHOLIEHUsIMU ¢ KiueHTamu [ Hirschowitz, 2001].

WNuctutyt MapKeTUHTOBbIe METPUKN — U3MEPEHUE MAPKETUHTOBOTO BIIUSI-
MapKeTuHTroBoil | Hust [Lehmann, 2004, p. 73].

HayKu

O. MuHTL, MapKeTHHIOBbIE METPUKU — METPUKHU, C TTOMOILIBIO KOTOPBIX

. Kyppuwm, MOXKET OBbITh JJaHa OIleHKAa MHEHUSI TOTPEeOUTENeH WIN PHIHOYHON
2013 cpelbl, HaIIpUMep, OCBEIOMJIEHHOCTD, YAOBIETBOPEHHOCTD, JOJIS

pbiHKa U T.4. [Mintz, Currim, 2013, p. 17].
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Oxonuanue maba. 1

AsTop Onpenenenne

M. ConkaHcku, | MeTpuku — cmocoGHOCTh OLIEHUBATD PE3yIbTATUBHOCTh MapKe-
N. CumbepoBa, | TMHTa C 9KOHOMWYECKOM TOUKY 3PEHUST, UCTIONB3YS ITUPOKUIA Ha-
2010 00p MHAMKATOPOB, KaK (PMHAHCOBBIX, TAK HE(UHAHCOBBIX
[Solcansky, Simberova, 2010, p. 756].

M. AHKIIC Ha pa3nnyHbIX YPOBHSIX MapKETUHIOBbIE METPUKM MOTYT TpaK-
TOBaThCsl MO-pa3HoMy. Tak, Ha OTHOM U3 YPOBHEN MapKETUHIO-
BbIE METPMKH — 3TO METPUKH IJIsI U3MepeHUsI 9 HEKTUBHOCTH
OIpeieJICHHbIX MADKETUHTOBBIX IIPOrPaMM M aKTUBHOCTE,
TaKuX KaK peKjaMHasi KaMIaHUsI WK MPOrpaMMa JIOSZIbHOCTH.
Ha npyrom ypoBHe 1o MapKETHHTOBBIMU METPUKAMM ITOHU-
MaloTCsl METPUKHU, OLICHUBAIOLIME OPEHI U YPOBEHb CEpBUCA.
Ha TpeTheM ypOBHE MapKETUHIOBbIE METPUKHU CBSI3bIBAIOT
MHBECTUIIMU B MAPKETUHT U IESATETbHOCTD, NMEIOIIYIO OTHO-
LIEHUE K MAaPKETUHTY, C OOIIMMU ITOKA3aTeJIMU Pe3yIbTaTUB-
HOCTH Toapa3iesieHust uiau koMmnanuu B 1esom [Uncles, 2005,
p. 412, 413].

Cocmasneno no: [Kotiep, 2006, c. 257; barues, 2007, c. 31; Ambler, 2000, p. 61;
American Marketing Association et al., 2011; Farris et al., 2010, p. 1; Milichovsky, Simberova,
2015, p. 213; Kerzner, 2011; Hirschowitz, 2001; Lehmann, 2004, p. 73; Mintz, Currim, 2013,
p. 17; Solcansky, Simberova, 2010, p. 756; Uncles, 2005, p. 412, 413].

Kak BumHO W3 TaOJMIBI, pa3HOOOpa3HbIE MOIXOABI K OIpeneie-
HMIO MapKETUHIOBBIX METPUK IOATBEPXKIAIOT IPEANOIOXKEeHUEe 00 OT-
CYTCTBMM B aKaJeMUYECKOI JMTepaType eIMHOr0 MHEHHUS O TOM, YTO
cJlemyeT MOHUMATh ITOI MapKEeTUHTOBBIMM MeTpruKaMu. HecMoTpst Ha To
YTO KPYT MPEUIOXKEHHBIX OIIPEACICHUI TOCTATOYHO IMHUPOK, 3HAYUTEIb-
Hasl 4acTh MCClieaoBareieil 0003HAYaIOT IOHITHE «MapKETUHIOBEIE Me-
TPUKI» Yepe3 TEPMUH «IT0Ka3aTesib». [Ipr 3TOM HYXXHO YUYUTHIBATh, YTO
XOTSI M BCE METPUKHU — 3TO IT0KA3aTe/IM, HEe BCE ITOKA3aTe/ I MOXHO CUM-
TaTh MeTpuKamu [Ambler, 2000]. AHanu3 TpuUBeIeHHBIX B Tab. 1 ompe-
JeJICHUI MapKEeTUHTOBBIX METPUK ITO3BOJISIET BBIICIUTHh HEOThEMIIEMBIE
XapaKTepUCTUKU TEPMHUHA!

e  MapKETHHIOBBIE METPUKU — DTO KOJIMYECTBEHHbIE MOKA3aTeNIN,
KOTOpPBIE MOTYT OBITh M3MEPEHBI U 3aITMCaHbl Pa3IMYHBIMU CITO-
cobamMu, HapuMep, B YMCIOBOM WM MPOLEHTHOM BbIpaXKeHUU
[Kerzner, 2011];

e  MapKEeTHHTOBBIC METPUKH MCITOJIB3YIOTCS TSI OLIEHKH pe3yiIbTa-
TOB MapKETUHTOBOU AEATEIIbHOCTU KOMIIAHWIA;

e  MapKETHHIOBBIE METPUKH JOJIKHBI YETKO COOTBETCTBOBATH lie-
JITM MapKeTHHTa ¥ Ou3Heca B 1ejioM. [1ombITKa U3MepsATh U OT-
CJIEXMBATh 0OJIbIIOE KOJIMYECTBO MAPKETUHIOBBIX METPUK MOXET
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MPUBECTU HE TOJbKO K BPEMEHHbBIM IIOTEPSIM, HO U K CMELIEHUIO
BHUMAaHUSI MapKETOJIOra C IPUOPUTETHBIX IIOKa3aTeJIeii Ha MeHee
MPUOPUTETHBIE;

e  MapKETUHIOBbIE METPMKU JOJIKHBI U3MEPSThCS He pexe 1—2 pa3

B rofl. [ToCTOSTHHBIII MOHUTOPHWHT BIOPAaHHBIX METPUK ITO3BOJISET
olieHUBaTh 3(PGHEKTUBHOCTL MAPKETUHIOBBIX AEMCTBUIA B JUHA-
MMKE U TIPMHUMATh Ha OCHOBE MOJIy4YeHHON MHGOpMaluu 060-
CHOBaHHbIE MAPKETUHIOBLIE PELLICHNS.

C y4eTOM BBISIBIIEHHBIX XapaKTEPUCTUK CTAJI0 BO3MOXHBIM C(HOPMY-
JIUPOBaTh COOCTBEHHOE OIpeeicHe MAapKETHHTOBBIX METpUK. MapKe-
TUHIOBbIE METPUKU — OTCJIEKMBAEMbIE Ha PETYJISIPHON OCHOBE KOJIMYE-
CTBEHHBIE TIOKA3aTeJI!, P MIOMOIIN KOTOPBIX MOXKET OBITh JaHa KOJIH-
YeCTBEHHAs OLIEHKA MapKETUHIOBOM IESATEIbHOCTY KOMIIAHUMU.

Knaccugukanmmu MapKeTHHTOBbIX METPUK

B HacTosiiee BpeMsi KOJTMYECTBO BbIIEISIEMbIX MAPKETUHTOBBIX Me-
TPUK YXe ucuucisiercs aecsitrkamu [Farris et al., 2006; O’Sullivan and
Abela, 2007; Ling-Yee, 2011]. Pa3BuTre HOBBIX HampaBJIeHUIl B MapKe-
TUHTE BEMIET K TIOSIBJICHUIO HOBBIX METPUK. B yCI0BUSIX, KOTIA YUCIIO Map-
KETUHTOBBIX METPYK YBEJIMIMBACTCS M3 TONIA B TOII, MAPKETOJIOTH OKA3bI-
BaIOTCS B CJIOKHON CUTYallMU: U3 CYIIECTBYIOIIETO CIIEKTpa MapKETHUH-
TOBBIX METPUK WM HYXHO BBIOpaTh Te, KOTOpHIC SIBISIOTCS Hambojee
BaXHBIMU 11 uX KommaHuu [Petersen et al., 2009; Clark, 1999; Clark,
2000]. Kaxk cnenctBue, B IpaKTUYECKON IeATEIbHOCTU MEHEIXKePhl Ts-
TOTEI0T K MCIOJb30BAaHUIO OTIAEIbHBIX TOKazaTesell 3¢ GheKTUBHOCTH
[Uncles, 2005], B To BpeMs KaK HCCIIeA0OBaTEIM PEKOMEHIYIOT OLIEHU-
BaTh pe3yJbTAaTUBHOCTb MAPKETUHTA, OIMUPAsICh Ha OPTMOINO MM Ha-
6opnl (dashboard) mapketuHroBsix MeTpuK [Farris et al., 2010; Uncles,
2005; Pimenta da Gama, 2011].
Ha cerogHsmHuii A€Hb CyIIECTBYET MHOXECTBO Pa3JIMUYHBIX KJIaCCHU-
¢ukanuii MapkeTUHroBbIX MeTpUK. K Hanbosnee o01mMM MOXXHO OTHECTH
K1accuduKaiuuy, rae METPUKM pa3aesieHbl Ha:
e (puHaHcoBbIe U HechuHaHCOBbIe [ MankosbMm, 2004; Kotler, Keller,
2007];

e CcTpareruyeckue u omepairoHHble [MBamikosa, Kamiia, 2013;
What value marketing..., 2004; Rust et al., 2004];

e OTHOCUTENbHBIE U abcomoTHBIE [Seggie et al., 2007];

e OIICHMBAMOIINE KPaTKOCPOUHEBIC M TOJTOCPOYHBIC PE3YIbTATHI
[Stewart, 2009].
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OnHAaKO CYLIECTBYIOT SIBHBIE IIPOOJIEMBI MHTETPALIMK JAHHBIX KJIaCCHU-
(ukaLuii B KOPIOPaTUBHYIO CUCTEMY OLIEHKU 3(P(HEKTUBHOCTA MapKe-
TUHIa U 6u3Heca B Le1oM. [losToMy psn uccenoBareseil peIoXuIn
COOCTBEHHBIE KIacCU(PUKAIIUM MApPKETUHTOBBIX METPUK (TalJI. 2).

Tabauya 2

Knaccudukanum MapkeTHHIOBbIX METPUK,
npe/1JiokKeHHbIe PA3THYHBIMU HCCIIEI0BATEISAMH

ABTOp Ipynnbl nokasaredeii

Ix. daBuc, 2007 1. MapkeTrHTOBOE TIJITAaHMPOBaHKE U TTIOTPEOUTETN
[Davis, 2007] 2. [pennoxeHue
. Otnen npomax

(98]

I1. ®appuc u gp., 2010
[Farris et al., 2010]

. PeIHOYHBIE METPUKHU

DuHaHCh

. Bpenn, yrpasiieHue MpoayKTOBBIM MOPTdesieM
TTotpebuTenb

. [Tpogaxu u yripaBieHue KaHAJIOM paclipeneeHus!
Llenoobpa3oBaHue

TTponBuxenue

Pexnama v uHTEpHET

. Bkitag MapkeTrHra

VN LA LN~

A. TletepceH u ap., 2009 | 1. MeTpuKu, olieHMBAIOLIME KaruTal OpeHaa

[Petersen et al., 2009] 2. MeTpuKM, OlIeHUBAIOIINE [IEHHOCTh KIIMEHTa

3. MeTpuKH, OLICHUBAIOLIME 3HAYMMOCTD «capaaHHOTO
paaro» U peKOMeHaaluui

4. MeTpuKHU, OLICHUBAOILIME YIEPXKaHUE U MPUOOpEeTeHNE
KJINEHTOB

5. MeTpuKH, OLICHUBAIOLINE KOJIMYECTBO MEPEKPECTHBIX
MOKYITOK

6. MeTpuKH, OlleHUBAIOIIKE TOKYITKU Yepe3 pas3TnIHbIe
KaHaJIbl

7. MeTpuKH, OLICHUBAIOIIIKE BO3BpaT TOBApOB

K. Cammaiio u ap., 2011 | 1. [IponBrkeHue

[Sampaio et al., 2011] 2. [oBeneHue MOTPEOUTENST U B3aUMOCBSI3aHHbIE
WHIWKATOPBI

3. dUHAHCOBBIE TOKA3ATENN

4. PRIHOYHBIE METPUKU U METPUKH, OLIEHUBAIOIIINE
WHHOBAILMOHHYIO IESITEIbHOCTh KOMITAHUU

T. Am6aep, 2003 1. ®UHAHCOBbBIE METPUKU

[Ambler, 2003] 2. MeTpuKH, OlIeHUBAIOIIIKE KAITUTall OpeHIa

3. MeTpuKH, OlieHUBAIOIIie MHHOBALIUU

4. MeTpHKH, OLICHUBAIOIIKE IIEPCOHANT KOMITAHNY
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IIpodonxcerue maba. 2

AsTop

Ipynnbl nokasaTeeit

ABCTpanuiickui
WHCTUTYT MapKEeTUHTA,
2004 [What value
marketing..., 2004]

1. MeTpuKu, OlIeHUBAIOIIME PAa3BUTHE ITPOMYKTA HA CTAIUU
€ro CO3aHMst

2. MeTpuKHM, OLICHMBAOIIIME Pa3BUTHUE MPOIYKTA MOCIIE €ro
BBIBOJIA HA PHIHOK

3. Pexiiama, cBsI31 ¢ OOIIECTBEHHOCTBIO

4. CtumynupoBaHue cObiTa

5. [IporpaMMbl JIOSTBHOCTH

6. InpeKT-MapKeTHHT

7. MeTpuKu, OlleHUBAIOIIME aKTUBHOCTH B MHTEPHETE

8. MeTpuKu, OLIEHUBAIOIINE XU3HEHHBIN IUKJT KJIMEHTA

B MHTEpHETE

9. MeTpuKH, OLlEHUBAIOLLIME IESITeIbHOCTD OT/ea MPOLaX

Ix. ®apneit u ap., 2008
[Farley et al., 2008]

1. HoBble ToBapbl

2. [MorpeduTenb

3. bpeHn

4. Iuctpudyuus

5. PeksiamMa 1 nponBuxeHue

®. KokknHaKH,

T. Am6aep, 1999
[Kokkinaki, Ambler,
1999]

1. ®UHAHCOBBIE METPUKU

2. PbIHOYHBIEC METPUKU

3. MeTpuKu, OIlCHUBAOIIME TTOBEICHNE TIOTPEOUTENST

4. MeTpuKH, OIIEHUBAIOIINE B3aUMOIEHICTBIE CO BCEMU
MOTPEOUTENAMU

5. MeTpuKH, OLIeHUBAIOIIME TIPSIMBIX MTOKYTIaTeIei

6. MeTpuKu, OlleHUBAIOIINEe MHHOBAIIMOHHOCTh KOMITAHUHT

B. IMuvHr u ap.,
2012 [Pilling, Rigdon,
Brightman, 2012]

1. PoIHOYHBIE METPUKU

2. ®UHAHCOBBIE METPUKU

3. LleHooGpa3oBaHue

4. BpeHna ¥ yripaBjieHUe MTPOIYKTOBBIM MopThesieM

5. ¥YnpasyieHue npofakxaMu U yrpaBieHUe KaHalaMu
pacrpeneneHust

. [TponBuxeHmne

. [Toxx3HeHHas LIeHHOCTb OTPeOUTEISI

O. MuHTI,
. Kyppuwm, 2013
[Mintz, Currim, 2013]

. OUHAHCOBBIE METPUKK

. O61IMe METpUKU

Metpuku, oueHuBaowue ATL-peknamy

. MeTpuku, oLieHMBAIOIIUE PeKIaMy B UHTEPHETE
MeTpuKH, OLIEHUBAOIIME COLIMATIbHBIE Meaua

. MeTpuku, oleHUBAIOIIME LIEHOBOE CTUMYJIMPOBAHUE

. MeTpuk#, OLleHMBAIOIIME LIEHOBYIO CTPATETHIO

. MeTpuku, oneHuBawiue PR-nesarenbHOCTh KOMITAaHUN
U CITOHCOPCKUE MEPOTIPUSITUS

9. MeTpuKH, OLICHUBAIOILIME TUCTPUOYLIUIO

10. MeTpukH, OLleHUBAIOLINE AESITETbHOCTD MO CO3IaHUI0
HOBBIX MIPOYKTOB

11. MeTpuKku, OLIEHUBAIOIINE MPOJAXKHU

12. MeTpuKM, OLIEHUBAIOIIME TTPSIMbIX MOKYIaTe e

PN A LN [N
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Oxonyanue maba. 2

AsTOp Ipynnsl noka3sareneit
1. Kymap, 2003 1. MeTpuku, olieHUBalOLIME 00CTYKMBaHUE KIMEHTOB
[Kumar, 2003] 2. MeTpuKH, OLIEHUBAIOIIIUE JTJOTUCTUKY

3. MeTpuKM, OIICHUBAOIIUE TTPEATIPUSITHE

4. MeTpuKH, OLIEHUBAIOIINE 3aKyTTKI

5. MeTpuku, olieHUBaloLIMe MeXOYHKIIMOHATBHYIO
NIeSITeIbHOCTD

Cocmasaneno no: [Davis, 2007; Farris et al., 2010; Petersen et al., 2009; Sampaio et al.,
2011; Ambler, 2003; What value marketing..., 2004; Farley et al., 2008; Kokkinaki, Ambler,
1999; Pilling et al., 2012; Mintz, Currim, 2013; Kumar, 2003].

Kak BugHO 13 Tabj1. 2, MCCIeIOBATEeIM BBIACISIOT TPYIITHI METPUK,
OLICHWBAIOIINE Pa3IMYHbBIC aCTIEKTHl MAPKETUHTOBOM NeSITeIBHOCTH, Ha-
MpUMEpP: B3aMMOACUCTBUE C KIMEHTaMU, CO3IaHUe HOBBIX MPOIYKTOB,
paboTa nepcoHana KOMINaHWU, TIpoaBukeHue U mp. [Ipu aToM HeKOTO-
phle U3 MPEUIOKEHHBIX KIaccuuKaunii 00beAMHSIOT B ceOe 10CTaTOUHO
IIMPOKMI Kpyr nmokaszareneit [What value marketing..., 2004; Petersen et
al., 2009; Farris et al., 2010; Mintz, Currim, 2013], B To BpeMsI KaK Apy-
rme — c(OKyCUpOBaHbI Ha OTHENbHBIX 00JIACTSIX MapKeTWHTa [Ambler,
2003; Davis, 2012; Sampaio et al., 2011]. Ctout Takxke OTMETUTDH, YTO
MHoTHe U3 ucciemonateneir [Ambler, 2003; Davis, 2012; Sampaio et al.,
2011; What value marketing..., 2004; Farris et al., 2010; Pilling et al., 2012;
Kokkinaki, Ambler, 1999; Mintz, Currim, 2013] Bk/Iro4aloT B CBOU KJjiac-
cH(UKALIMKU TPYIIIEI METPUK, OLIECHUBAOIIE MAapPKETUHTOBYIO JIESTCIIb-
HOCTb JIM0O0 Yepe3 pe3yIbTaTMBHOCTb OTIeNa Mpoaax, Jubo yepe3 hu-
HaHCOBbBIE MOKa3aTeI KOMIIAaHUM B LIEJIOM.

Cpenu mpeuioKeHHbIX KiIacCcu(uKaluii MeTpUKHU, CIPYIIIMpPOBaH-
Hele TletepcoHoM ¢ coaB. [Petersen et al., 2009] u Kymapom [Kumar,
2003], BeigensroTCs crienu@ukoii ux npumeHenus. Tak, ITetepcoH ¢ co-
aBTOPaMH pa3paboTaIN KIaCCU(MHUKALINIO MAaPKETHHIOBBIX METPHUK, IIPE/I-
Ha3HaYeHHYIO IS puTeitiepoB, a Kymap co3man kimaccudukaiymo Map-
KETUHTOBBIX METPUK IUIST OLleHKU aesarenbHocT FMCG-KOMIMaHwMii.
B uenom komnanuu, onepupywoinre Ha FMCG-pblHKe, py MpoBee-
HUU UCCIeIOBAaHMI, CBI3aHHBIX ¢ MAapKETUHTOBEIMU METPHKAMU, Ya-
CTO TIOMAAAT B BBIOOPKY KoMmnaHuit [Simon, Sullivan, 1993; Llonch et
al., 2002; Barwise, Farley, 2004; Farris et al., 2010; Frosén et al., 2013].
OngHako KOJUYECTBO padOT, B KOTOPBIX Obl OOBEKTOM U3YYeHUST ObLIU
TOJIbKO KOMITaHWH, paboTalollle Ha JaHHOM PbhIHKE, JOCTaTOYHO Orpa-
HuueHo [Fihla, 2009; Anselmsson, Lars Anders, 2013; Jagessar, 2013;
Anselmsson, Bondesson, 2015]. bosee Toro, Bo MHOTUX paboTax, CBSI3aH-
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HBIX ¢ o1leHKO#1 nestenbHocT FMCG-KoMmmnaHwmii, B GOKyce BHUMAaHUS
HCCIIeIoBaTeleil, Kak IPaBUiIo, HAXOMSITCS OTOSIbHBIC METPUKHU, HAIIPH-
Mep, I olieHKU 6peHaoB [Anselmsson, Lars Anders, 2013; Anselmsson,
Bondesson, 2015] wau jgoructuyeckoit nenouyku [Gimenez, Ventura,
2005]. Takum oOpa3oM, Ha AAHHBIA MOMEHT HE CYILECTBYET SMITUPH-
YECKHUX UCCIAENOBaHUM, B KOTOPBIX Obl MapKEeTUHIOBas NEeSTEIbHOCTh
FMCG-koMmnaHuii olieHMBaach KOMIUIEKCHO.

151 KOMITIEKCHOM OLIeHKHM MapKeTMHIOBOU AeSITeIbHOCTU KOMIIa-
Huii, padoraonux B FMCG-uHaycTpun, HEOOXOOMMO MCIIONIb30BaTh
pacIIMpeHHY0 KilaccuUKaIIMI0 MapKeTUHTOBBIX MeTpUK. HecmoTpst Ha
TO, YTO C IPAKTUYCCKOM TOUYKU 3PEHUS MCIIOJIB30BAHNIE TAKMX KJIACCH-
UKaIIMii MOXET OBIT 3aTPYIHUTETLHBIM IUISI MAPKETOJIOTa, OTCYTCTBHUE
3apaHee 3aJaHHBIX OTPAaHMUYCHHUI ITO3BOJISIECT MPAKTUKYIOIINM CIICIN-
ajmcTaM B 00JIaCTM MapKEeTWHTA BBIOPATh M3 TPEIJIOKECHHOTO CIEKTpa
METPHUK TaKWe, KOTOPbIe COOTBETCTBYIOT HESATEIbHOCTH OIpeNcICHHOMN
KOMIaHUM HawaydiiuM obpa3om. KpoMe Toro, pacuidpeHHble Kjac-
cH(UKAIIM MapKETUHTOBBIX METPUK MO3BOJISIOT OLIEHUTH ABIIKYIIIVEC
CHJTBI PBIHKA C Pa3JIMYHbBIX MO3ULIMI U CIIOCOOCTBYIOT IIPUHATHIO OoJiee
TOYHBIX U B3BEIIEHHBIX MapKETUHIOBLIX pelieHuii [Farris et al., 2010].
IIpuHUMas Bo BHUMaHUE JaHHBIE apTYMEHTHI, KjaaccuduKaiuys, mpe-
JoxxeHHass PapprcoM ¢ CoaBTOpaMU, BEINISIIUT Hau0oJj1ee ONTUMAIbHOM
JUTSI OLIEHKY MapKETHUHTOBOM NEeATSIbHOCTH KOMIIAHUM, HE3aBUCHMO OT
pBIHKA, Ha KOTOPOM OHa paboTaer.

MeTtoa0J10rusi HCCAEAOBAHUA U ONMCAHUE BbI60pKPl

Lenp aMnupuyeckoit yacTu padOThl COCTOUT B BBISIBJICHMU OCO-
OCHHOCTell B MCIIOJb30BAaHUU MapKeTUHTOBbIX MeTpuk FMCG-
KOMITAaHUSIMU, OINEPUPYIOIMMU Ha POCCUMCKOM pbIHKE. Tak Kak uc-
clieoBaHUE SIBJISIETCS TTOMCKOBBIM, INIyOMHHBIC MHTEPBBIO C IpeacTa-
putenasamu FMCG- koMnaHuii BBIOpaHBI B KaueCTBE OCHOBHOI'O MeTOa
cbopa nHdopmanuu. In3aitH ucciaenoBaHUs MOXET OBITh ITpeACTaBIIeH
kak QUALI1 - QUAL2, onmucanue KaxIoro 13 3TAIOB IIPEACTABICHO
B TabIm. 3.

ITpu dhopMupoBaHUY BEIOOPKY OBLIU OTIPEEICHBI CIEAYIOINE KPU-
TEePUU U 0TOOpa KOMITaHUI. Bo-TiepBBIX, KOMIIAHUS TOJKHA OIIEpUPO-
BaTh Ha piHKe FMCG ; BO-BTOPbBIX, KOMITAHUS JOJI)KHA paboTaTh Ha TEP-
putopun Poccum; B-TpeTBUX, YHCIIO COTPYIHUKOB KOMIIAHWH TOJIKHO
obITh He MeHee 100. Takum 00pa3oM, B BLIOOPKY MCCAEeAOBaHUS BOLLIU
35 FMCG-KoMnaHuii.
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Tak Kak mW3aifH UCCIeIOBaHUS IIPEaIioIarai yaacTie OT OMHOTO 10
TpeX PECIOHACHTOB OT KOMITAHMM, B paMKaxX IBYX 3TaroB ITyOMHHbBIC
WHTEPBBIO OBLIM TIpoBeneHbI ¢ 40 MeHemKepaMu POCCUUCKUX KOMIIa-
HUI, TIPEeICTABISIOIINMU OTAe]I MapKeTHHTa (B YaCTHOCTH, PECIIOH-
JEHTHI 3aHUMaJIM NOJDKHOCTU MapKeTOJOroB, aHAJUTUKOB, MEHEIXe-
POB 10 MApKETUHTY, OpeHI-MEHEIKEePOB M IIP.), OTACIbI Pa3BUTUS WU
BBICIIIEE PYKOBOJICTBO KOMITAHWM. PecTIOHAEHThI OTOMPAIUCh C YUETOM
X HauOosblIeir MHHOPMUPOBAHHOCTH O MapKETUHTOBOM AEATEIbHO-
CTH KoMITaHuU. MIHTepBBhIOMPOBAaHME IPOXOAUIO ¢ CeHTsI0ps 2013 T.
no anpenb 2014 r. TMYHO UK 0 cKaimy. JJIMTeTbHOCTh MHTEPBbIO Ba-
pbupoBanack ot 20 MuHyT 10 1,5 yaca. CpenHee BpeMsi UHTEPBBIO CO-
CTaBUJIO 35 MUHYT.

B Tab1. 4 npencraBieHbl KaTerOPUU TOBapOB, KOTOPHIE TIPOU3BOIST
KOMITaHWH, Bollennie B BEIOOPKY. Heo6XomMMo oTMeTHUTD, 9TO HEKO-
TOpbIE KOMIIAHMM 3aHUMAIOTCSI MPOM3BOICTBOM HECKOJIBKUX KaTeropuit
MPOIYKTOB OMHOBPEMEHHO.

Tabauya 4

Pacnpenenenue poccuiickux FMCG-komMnaHuii, Boleamux B BbIOOPKY,
10 KATEropusiM NPOU3BOANMBIX NMPOAYKTOB

Kateropuu npou3BoauMbIX TOBapoB KonuuecTBo KOMnaHmii
CpencTBa 1o yXoay ¥ KOCMETHKa 14
TTponyKThl NUTaHUS 10
BriToBast xumust 10
BesankoronbHbIe HATUTKU 7
AJIKOTOJIbHBIE HATTUTKA 6
TabauHast 1 aHTUTaOAYHAsT TIPOAYKIIMS 5
JlekapcTBeHHBIE Mpernaparhbl 5
Kopwma u cpencTsa 1Mo yxomy st )KUBOTHBIX 4

Hcmounuk: cocTaBiIeHO aBTOpaMMu.

PCSyJIbTaTbl SMIIMPHIECKOro UCCJICTOBAHUS

Bce rinyOuHHBIE MHTEPBbIO OBLIM IPOaHAIM3UPOBAHBI C MTOMOILBIO
MeToJa KOHTeHT-aHaau3a. 87 MapKeTUHTOBBIX METPUK, UCIOIb3yeMbIX
poccuiickumu FMCG-koMIaHusIMu, ObUTY BBIIEJEHBI U CTPYTIITUPOBAHBI
B 10 monkareropuii. B Tabn. 5 npencraBiaeHbl TOMTyYeHHBIE pe3YIbTaThI.

120



ucnoJb3yemble poccuiickumu FMCG-kKoMnanusiMu

MapkeTUHrOBbIE METPUKH,

Tabauya 5

YacroTa ynoMMHaAHUS
Ipynmb1 MeTpuK TTpuMepbl MAPKETHHIOBBIX METPUK
IPYNIbI METPHK
MeTpuku — OGBeM Mpoak B HATYPATHBHOM 79 24,5%
IUTSI OLIEHKU (PMHAHCOBBIX U IEHEXKHOM BBIPaKECHUU
acrneKkToB MapKeTuHroBoii | — [puGbLIb
NeSITeTbBHOCTH
MeTpuku A5t OLIEHKU — YpoBeHb y3HABaeMOCTU 55 16,8%
OpeHaa ¥ TOBapHOTO OpeHaa
noptdenst — YpoBeHb KaHHUOAIN3aIUK1
TPOAYKIINYU B KATETOPUU
MeTpuKH, CBSI3aHHbIE — JIonst KOMIaHUM Ha PbIHKE 47 14,4%
C PBIHKOM B HATYpaJTbHOM U IEHEKHOM
BBIpAXEHUU
— O0ObeM pbIHKA
Mertpuku, oueHuBatone | — KoinnyectBo KOHTaKTOB 41 12,5%
NeSITeTTbHOCTD OT/ea — AKTUBHAas KJIMEHTCKast 6a3a
npoaax
MeTpukH B yrpaBIeHUN — CpenHeB3BelllaHHas 41 12,5%
KaHaJIaMU pacripenesieHust TIUCTPUOYLIUS
Y IipoJakaMu — KonnyectBo Touek mponax
MeTtpuku B nponsuxeHuu | — Ouenka Bnusinus TB- 39 12%
TOBApOB U YCIIYT peKITaMbl
— OueHka 3¢ (GeKTUBHOCTH
MearaKaMIaHun
MeTpuku B UHTEpHETE — Konuuectso 13 4%
3aperuCTPUPOBABLLMXCS
oJIb30BaTesieil Ha IPOMO-
cTpaHule OpeHna
— Kommuectso naitkoB
MeTtpuku — NameHeHue 1ieH 6 1,8%
B IIECHOOOpa30BaHU U Ha MPOYKIINIO KOMITAaHUY
Mertpuku, oueHuBalomme | — O6beM notpebieHus (Kr/ye.) 5 1,5%
rnorpeduTeneit — XKenanue
MoNpo0OOBaTh MPOTYKT

Hcemounuk: cocTaBlIeHO aBTOpaMH.

Kax BunHoO 13 1a6:. 5, yame Bcero poccuiickue FMCG-koMmanumn
WCTIONB3YIOT METPUKH, OLIEHUBAIONINE (PUHAHCOBBIE TTOKA3aTENN Jesi-
TeJIbHOCTU KoMmnaHuu (24,5%), OpeHna U yrpaBlieHUe TOBapHBIM TOPT-
denem (16,8%), ppiHok (14,4%), nesaTenbHOCTD OTAEa ITpoaax (12,5%),
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guctpubyimio (12,5%), npoasuxerue (12%). Ilo-MHEeHMIO pECTIOHIEH-
TOB, MapKETUHTOBAs AEATEIBHOCTh, C OMHOW CTOPOHBI, MOJKHA TTOJIO-
JKUTEJTbHO OTpaXaTbCsl Ha MPOJaXaxX U COOTBETCTBEHHO MOJiE PbIHKA,
C IPYTOii CTOPOHBI, TTONOXUTENbHbIE U3MEHEHUS] — YBEJIMUCHUE YPOBHS
OCBEIOMIIEHHOCTH O GpeHjie, JKeTaHue Monmpo6oBaTh MPOIYKT, YPOBEHb
TPUBEPKEHHOCTH MapKe U Ap. — JOJDKHBI HAOMIONaThCs U Y TTOTPeOU-
Tesieil. AKTUBHOE MCII0JIb30BaHME JaHHbBIX METPUK Ha MIPAKTUKE MOXHO
OOBSICHUTH BBICOKOIM CTEMEHbI0 MX U3YYEHHOCTH, a TakKxke HaIUnIueM
MOJTHOM MHOOPMAIUY 1O IaHHBIM BUJIAM MapKeTUHTOBOW aKTMBHOCTH
U3 COOCTBEHHBIX 0a3 MaHHBIX U 0a3 MaHHBIX KOHCAJTMHTOBBIX KOMIIa-
Huii. Kpome Toro, Kak OTMETUJI OJIMH U3 PECTIOHIEHTOB, M3MEepEHUE TaH-
HBIX METPUK HAMPSIMYIO CBSI3BIBACTCS ¢ 3(D(HEKTUBHOCTBIO COTPYIHUKOB
oTHela MapKeTUHTa, YTO TaKXe O0SI3BIBACT MAapKETOJOTOB MCITOJb30-
BaTh JaHHbBIE METPUKU B paboTe.

«B Komnanuu 6 yesom menedncmenm 6cezda Obia OPUEHMUPOBAH HA NPOOANCU,
top line u bottom line, npubvire — mo, ymo, Ha Moii 832450, 6ydem éceeda. Ecmb
KPI u y mapkemonoeos: smo market share, brand awareness, oucmpubyyus oas
OCHOBHDBIX U HOBbIX NPOOYKMOE».

Menemxep MHorornpoduibHoit FMCG-komnanumn

Hecmotps Ha To 4TO (hiHAHCOBBIE ITOKA3aTEIN 3aHUMAIOT JTUAUPYIO-
1ee MOJOXEHHNE CPEeIU N3MEPSIEMBIX METPUK, CTOUT OTMETUTH, YTO 3TO
XapaKTepHO He I Bcex KommaHmii. Tak, ObUIO 3aMeUYeHO, UYTO Ha MC-
MOJTb30BaHME METPHUK OKAa3bIBACT 3HAYUTEIBbHOE BIWSHHE CITeIrdUKa
U MMO3ULIMOHUPOBAHUE TTPOU3BOAMMON ITPOAYKIIUU.

«30ech 0ueHb CA0JICHO 2060PUMb O KOAUHeCHBe — 2AA8HOe, KA4eCmE0, NOMOMY
umo y Hac luxury npodykyus. [loomomy mul He ModiceM 3aUUKAUBAMbCS HA 006e-
Max npooax3c, Ham O4eHb BANCHO NOOOEPICUBAMb UMUONC, OPeHO awareness, om-
HowleHue K Opendy. Ouenb uacmo nposooUM KauecmeeHHble UCCAe008aHUs HAUUX
nompebumeneii. Camoe eragroe — umuonc 6peHoa».

MCHCH,)Kep KOMIIaHUMH, nponaBoszueﬁ AJIKOTOJIbHBIC HAITUTKN

[IpumedarenbHO, YTO KOMIIAHUM B TTOC/IEAHEE BPeMsI MHOTO BHUMa-
HUS YACSIOT MAPKETUHTOBBIM MCCIIEIOBAHUSIM, CO3TaHUIO 0a3 TaHHBIX,
KOTOpBIE TTO3BOJISTIOT UM HAKaIJIMBATh pa3HOOOpa3HbIe JaHHBIE O ITOTpe-
OUTEIISIX, pEIHKE, OpeHIe U TIP. ¥ BEICYMTEIBATH METPUKH, KOTOPEIE Ha-
MPSIMYIO BIUSIOT Ha IPUHSITUE PellIeHUI B KOMITaHUU. [1pu 3ToM aKTUB-
Has paboTa ¢ 6a3aM1 JaHHBIX ITO3BOJISICT KOMITAHUSM PacCUMTHIBAThH HE
TOJIBKO OCHOBHEIE METPUKH, HO TaKXKe M 00JIee CIIOKHEIE.

«Hccnedosarus nomoearom He moabko 6bl0pams 6EPHYI0 KOMMYHUKAUUIO U U30e-
Hcams npednoumeruil MeHedxcepa, Ho U NOCMPOUMs PUHAHCOBYH MOOeNb, K020a
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mbl NPUX00UUb K CMEUKX0A0epaMm U 2060pUllb, MO ecAU bl 0aeme MHe SMu
OeHbeu, JMU UHGeCMUUUU, MO OU3HeC uepe3 onpedeseHHOe 8peMs noayudaem
makoi-mo Oeneum: cmoabko KAUEHMO8, MAKYI0 00AK PbIHKA, MAKYK npu-
Obi1b. H 9mo coscem Opyeoii pazeo80p, NOCKOAbKY ecib CIMamucmuka u mooens,
a He MOAbKO MOsL udesi ual Meuma. mo oueHs MOUHbLIL UHCIMPYMEHM.

...B Nielsen mHoco mempuk, a nepeuucausa ceiivac moavko ocHogHule. Takoice
6 nocnednee apems no OUCMPUOYUUU UIMEPAIOMCS YRYUIeHHble 803MOJICHOCMU,
out-of-stock. Ceituac, koneurno, C&O emecme ¢ Nielsen waenyau ovenv cuabHo
enepeo».

Menemxep mHoronpodmibHoit FMCG-kKoMnaHnuu

BaxXHO OTMETHUTB, YTO MPU pacIpeneIeHM METPUK TI0 IPYIIaM He-
KOTOpBIE TOKA3aTeI B 3aBUCUMOCTH OT IeJieil TIPUMEHEHUST MOXHO
ObLJIO OTHECTU B pasHble rpymnbl. HampumMep, MeTpuka «y3HABaeMOCThb
OpeHaa» MOXKeT ObITh OTHECEHA K IPYIIIEe METPUK, CBSI3aHHbBIX C IIPOIBU-
>KEHUEM TOBApOB U YCIIYT, €CIM KOMIIAHUS UCIIOJIb3YeT 3Ty METPUKY IS
oueHKH 3¢HEKTUBHOCTUA MTPOMOAKIIMY WU PEKJIAMHON KaMTIaHUU, UTU
K TpyIIe METPUK, OLIEHUBAIOIINUX OpeH, eci KOMITaHUSI UCTIONb3yeT
METPUKY JUII OLICHKH TEKYIIETO MOJIOXEeHMs OpeHIa Ha PhIHKE UJIU aHa-
JIU3UPYET MOJIOXKEHUEe OpeH1a cpear OpeHI0B-KOHKYPEHTOB.

YacToTHBIN aHAIU3 BCEX BBIICICHHBIX METPMK ITOKa3aj, YTO BCErO
CEMb U3 HUX UCITOJIb3YIOTCS GoJjiee yeM 15% KoMmanwmii (Tabi1. 6), ocTaib-
Hble 80 MeTpUK NpUMeHSIOT He 6ojiee 10% KoMMaHuiA.

Ta6auya 6

TOII-7 MapKeTHHrOBBIX METPHK, HCNOJb3yeMbix FIM CG-KomMnaHusMu
HA POCCHIICKOM pPbIHKE

MapkeTHHroBble METPUKH YacroTa ynoMuHaHUiA

O06BeM TpoaX B HATYPATbHOM U IEHEXXHOM BBIPAXKEHUN 70%

Y ero IMHaAMMKa

JloJist ppIHKA 57,5%
YpoBeHb 0CBEIOMJICHHOCTH O OpeHIe 23%

[onst GpeHa Ha PhIHKE 18%

[loist ppIHKA B CETMEHTE 15%
JlnHaMuKa 11eH Ha TIPOIYKIINIO 15%
PenrabenpHocts nuBectrinii ROI 15%

Hcmounuk: cocTaBleHO aBTOPAMU.

TakuM o0Opa3om, Ha MEpBOM 3Tafe SMIMUPUYECKOr0 MCCIea0Ba-
HUS OBUIU BBISIBJICHBI MapKETUHIOBBIE METPUKM, KOTOPbIE POCCUICKUE
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FMCG-koMIaHUY UCITONB3YIOT IJIST OLIEHKU CBOSH MapKETUHTOBOM JesI-
TeJabHOCTU. Lleb MHTEPBBIO, TPOBOAVMMBIX B paMKaX BTOPOTO 3Tara dM-
MMIPUYECKOTO UCCIICIOBAHMSI, COCTOSIA B TIONYICHUN O0Jjiee HeTaabHOM
WH(pOpMaLUU OTHOCUTEIBHO TOT0, KaKMM 00pa3oM poccuiickue FMCG-
KOMITAHNH OLICHWBAIOT CBOI0 MAapKETHHTOBYIO AESTEIBHOCT. IlepBhIit
BOIIPOC B MHTEPBBIO OBLT MOCBSILEH TOHUMaHUIO TEPMUHA «MapKETHUH-
TOBBIe METpUKM». [1oJydeHHEBIE OTBETHI OBUIM IPOAHAIU3WPOBAHBI ITO
TPEM OCHOBHBIM MapaMeTpaM: OCHOBHOE CONEPXKaHUE TIOHSTUS «MapKe-
THHTOBass METPUKa», ee (PYHKLMS U 1eIb UCIIOJb30BaHUs. Pe3yabTaThl
aHajM3a NpeAcTaBleHbl B Ta0. 7.

Tabauya 7
Pe3yabTaThl aHAJM32 onpeneieHUil TEPMUHA «<MAPKETHHIOBbIE METPHKH»
Yro 310? Yro nenaror? s yero?
o [lokasarenu; e [loMoraror olieHMBaTh o JIJist OMIEPKKH TIPU-
o KPI; 3¢ dEKTUBHOCTh MapKe- HATHSI MAPKETUHTOBBIX
o KBI; TUHTa U MAPKETUHTOBYIO pelLeHNIA;
L]

KonnuecTBeHHBIE TTOKA-

JEATCIBbHOCTD B KOMIIa-

J17151 CBOeBpeMEHHO-

3aTeNu;
Ha6op mapameTpos; .
e Cucrema nokasareJieii;
o HauKaTOpbl

HUH B IIEJIOM;
IMomMoratot u3MepHuTh
pe3y/bTaThl MADKETUH- | ®
TOBO IESITETbHOCTH,

HaTpaBJIeHHON Ha U3-
MEHEeHME BOCIIPUSITUST .
OpeH1a ToTPEeOUTENIMU

IO OTCJIC)KUBAHUS TTPO-

OJIEMHBIX MECT;

17151 CBOEBPEMEHHOTO

OTCJICXUBAHMSI TCHICH-

LIMI Ha PBIHKE;

J171sl OLICHKM AeSTEb-

HOCTHM KOMITaHUK

¥ pa3paboOTKM JaibHe -

LIei CTpaTeruu pas-

BUTHS,

o Jlyist BHECEHUSI HEOOXO-
JIIMMBIX U3MEHEHMUIA B Te-
KYIIYIO CTPaTEeruio KOM-
MaHWuM,

o JI7s1 BBISIBACHUS CUITb-
HBIX U C1a0bIX CTOPOH
KOMITaHWH;

o Jlns1 pa3pabOTKu cTpare-
MU MapKeTUHTa

Hcmounuk: cocTaBlieHO aBTOpaMHu.

AHaJI1M3 OTBETOB PECIOHAEHTOB MO3BOJIsIET CHOPMYIMPOBAThH Clie-
Iylolliee omnpeneneHne. MapKeTUHTOBEIE METPUKHA — 3TO KOJIMIECTBEH-
HbIE TTOKa3aTeNM, WINM UHIUKATOPhI, KOTOPhIE TTOMOTAlOT OLIEHUTh 3¢-
(PEKTMBHOCTb MAPKETUHTOBOM AESITEIBHOCTA KOMIIAHUY W HEOOXOIUMEI
JUISI CBOCBPEMEHHOTO OTCJIEXKMBAaHUSI PHIHOYHBIX TEHACHIIMM, aHaIM3a

124



KOHKYPEHTOCITIOCOOHOCTH KOMITAHUM, KOPPEKTUPOBKY TEKYIIEH U pa3-
paboTKH TToC/Ienyolel cTparern KoMnaHuu. B 1ieom npenioxeHHoe
onpeaecHUE TEPMUHA «MapKETUHTOBbIC METPUKU» 0Ka3aJI0Ch CHHOHM-
MHUYHO OIIpeIe/ICHUI0, KOTOpOoe ObLIO BhIpAaOOTAHO aBTOpaMu HaHHOM
CTaThy IOCJIE aHaau3a Tabi. 1, HO BKJIIOYAeT B ce0sl JOMOIHUTEIbHYIO
HMHGOPMALIMIO O LIEJISAX UCIIOIb30BAHUS METPHUK.

AHaM3Upyst OTBETHI PECIIOHICHTOB Ha Bompoc «KTo B Baiireii kom-
MaHWU pellaeT 3aJadyy OLEHKM MapKeTUHIOBOM AEATeJbHOCTU», ObLIO
BBISIBJIEHO, 4TO B poccuiickux FMCG-KoMIaHMSIX OLIEHKOI MapKeTHH-
TOBOU JIeSITeIBHOCTH 3aHNMAIOTCS KaK COTPYIHUKH OTIEI0B MapKETUHTA
(57%), Tak ¥ COTpYIHUKU Ipyrux otneyioB (43%), Hanpumep, OTaeIa
MpoAaxK WIK OTACJIOB aHAIMTUKU M CTpaTernieckoro pa3sutus. Kak mpa-
BWJIO, IEPBUYHAS OLICHKA MAPKETUHIOBOM IEATEIbHOCTH IIPOBOIUTCSI CO-
TPYAHUKAMM OIIEPALIMOHHOIO YPOBHSI, HAIIPUMEP, OpeHI-MEeHEIKEpaMu,
ITOCJIe Yero MOJyYeHHBIE Pe3yIbTaThl aHATU3UPYIOTCS PYKOBOIUTEISIMU
cpenHero (79%) u Beiciero 3BeHa (65%). YacToTa oLIeHKM MapKETUHIO-
BOM [IeSITEJIbHOCTH IIpeACTaBieHa B Ta0JI. 8.

Tabauya 8
Yacrora OLI€HKH MapKeTl/lHFOBOﬁ AeATEJIbHOCTU
ExenenennHo Exemecsuno ExekBapTajabHO OnauH pa3 B roa
29% 85% 21% 14%

Hcmounuk: cocTaBlIeHO aBTOPAMU.

B GonbiunHCcTBE caydaeB (58%) KOMITaHMU OLIEHUBAOT 3(Pdek-
THUBHOCTh MapKeTWHTa, OMMUPAasCh Ha CYIIECTBYIOIIME METpUKHU. [Ipu
3TOM TOJIBKO B 22% KOMIIaHUI CTaHIAPTHBIE MAapKETUHTOBbIE METPUKU
amanTUPYIOTCS TIOA CIeIU(UKY AEeSITSIbHOCTH KOHKPETHOM KOMIIa-
HUU U B 7% — WUCIOJB3YIOTCSI YHUKAJIBHBIE, CIELAIbHO pa3paboTaH-
HbIe MAPKETUHTOBEIC METPUKHU.

3akinoueHmne

B maHHOIT cTaThe aBTOPHI MPOAHAIU3UPOBAIA TO, KAKUM 00pa3oM
FMCG-kommnanuu, onepupymoliie Ha pOCCUNCKOM PBIHKE, UCIOJIb-
3YIOT MApKETUHIOBBIE METPUKHU [IJIs1 OLCHKYU CBOEI MapKeTUHIOBOM Je-
gaTejabHoCcTH. HecMOTps Ha TO YTO SMIIMPUYECKOE MCCIeIOBaHKE ObLIO
OTpaHMYEHO TOJHKO OTHMM PEIHKOM, B IICJIOM PE3YyIbTaThl MCCIIEIOBa-
HMSI MOTYT OBITh MHTEPECHBI MIPEICTABUTE/ISIM KOMITAHUI, paboTalonmX
M Ha IPYTUX phIHKaX, IMOCKOJIbKY B BOIIPOCAX OLIEHKW MapKEeTUHIOBOI
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nesiteTbHOCTH PRIHOK FMCG gBJIsIeTCSI OTHMM M3 TTIOKa3aTeIbHBIX U TIe-
DPENOBBIX.

[locne aHanu3a MOJyYEHHBIX B XOJE€ MCCIECHOBAHUS JaHHBIX OBLIO
BBISIBJICHO, 4TO Yaiie Bcero FCMG-KoMIaHUM YyIIOMUHAIOT CPeIn HC-
MOJTb3yEMBIX MapKeTUHTOBBIX METPUK T€, KOTOPbIE CBSI3aHBI C OLIEH-
KOl (pMHAHCOBBIX ACIIEKTOB MapKETUHIOBOM AeSITeIbHOCTH, C OLEHKOM
OpeHIa, ¢ pHIHKOM, a TaKXe METPUKU, CBSI3aHHBIE C YIIpaBJICHUEM Ka-
HaJlaMM pacIipefieJIieHs U IpoaakaMu. JlaHHbIe TPYIIITEI METPUK TaKKe
HauOoJjiee YyacTo BCTpEYaloTCs U B KiaccubUKAIUIX, MPEeIT0XEeHHbIX
HCCIIeAOBaTeISIMU B 00j1aCT MapKeTuHra. HecMoTpsi Ha TO 4TO B Ha-
cTosIIIee BpeMsI KOJIMYECTBO MAPKETUHTOBBIX METPUK MCUYUCIISIETCS JIe-
caTKaMu, Obuto oOHapyxeHo, yTo FMCG-komnaHuu pa3pabaThiBalOT
COOCTBEHHBIE METPUKH, a TAKXKE CTPEMSITCSI alallTUPOBATh OOIIEU3BECT-
HBbIe MapKETUHTOBBIE METPHUKHM ITOI OCOOCHHOCTU PhIHKA U COOCTBEH-
HYI0 KOMITaHUIO.

AHaJIM3MPYs CYIIECTBYIOIIME OMpeneSeHUsT MapKeTUHIOBBIX Me-
TPUK, aBTOPHI CTAaThM BBIICIWIN HECKOJIBKO XapaKTepHUCTHUK, KOTOPHIE
OTJINYAIOT MAapKETHMHTOBBIE METPUKHN OT TepPMHUHA «IIoKa3aTenn». WH-
TEPECHO, UTO BCE YEThIPE OCOOEHHOCTU MapKETUHIOBBIX METPUK ObLIU
OTpakeHbI B OTBETAaX PECIIOHAEHTOB Ha BOIIPOC, YTO OHU IOHUMAIOT
oA MapKeTMHTOBBIMU MeTpuKaMu. boiree Toro, ecimm mcciiemoBaTean
CKJIOHSIIOTCA K HEOOXOAMMOCTU U3MEPSITh METpUKHU 1—2 pasza B rof, To
Ha TpaKkTHKe, KaK IMPpaBUJIO, MEHEIKephbl OLIEHMBAIOT MApKETUHIOBYIO
JeSTeIbHOCTD exemMecsuHo (85%). [1pu 3TOM OLIEHKOI MapKeTUHIOBOM
JeSITeIbHOCTU B KOMITAHUSIX 3aHUMAIOTCS Cpa3y HECKOJIBKO MEHEXKEPOB
Ha pa3HbIX UepapXUIeCKUX YPOBHSIX YIIpaBIeHUs.

Hecmotpst Ha TO YTO IOMyYeHHBIC Pe3yIbTaThl BO MHOIOM COBIIa-
JAIOT C TCOPETUICCKUMU TTOJIOXKECHUSIMU, HEIb3sI HE OTMETUTDH OTpaHM-
YEHMS JaHHOTO uccienoBaHus. JJaHHOe 3MIMPUUYECKOe KMCClIeoBaHUE
OBLJIO Ka4eCTBEHHBIM, M 3TO OOYCIABIMBAET €ro OCHOBHYIO CJIa0OCTb.
I'myOuHHBIe MHTEPBBIO KaK Ka4eCTBEHHBIN MeTon coopa MHMOPMAIIUN
He SBJISIIOTCS PeNpe3eHTaTUBHBIMU, MO3TOMY IOJYYEHHBIE PE3YIbTaThl
HEBO3MOXHO PacIpoOCTPaHUTh Ha BCIO COBOKYITHOCTb KOMITAHWUMA, OIle-
pupytomux Ha FMCG-psiake B Poccun. Kpome Toro, perHok FMCG
JIOCTaTOYHO Pa3HOOOpa3eH caM Mo cede, MOITOMY HEBO3MOXHO OMpee-
JINTh, B KaKOW CTENEeHW OMpPOILIEHHBbIE KOMITAHUH SIBJISIIOTCS HauboJiee
TUIUYHBIMU U XapaKTepHBIMM IJISI JAHHOW oTpaciu. TakuMm oOpa3oMm,
OIHUM W3 MPUOPUTETHBHIX HATPABICHUN IJIST OYOYIIUX MCCIeIOBaHMI
JIOJKHO CTaTh MPOBENEHUE KOJIMYECTBEHHOTO UCCIEIOBAHMS ISl U3yde-
HUs MapKeTUHToBbIX MeTpuK Ha FM CG-pbiHKe.
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